Fourth Quarter and Full Year 2021 Earnings Presentation
February 16, 2022

Disclaimers
This presentation contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended and Section 21E of the Securities Exchange Act of 1934, as amended, including without
limitation, statements regarding the outlook of Blucora, Inc. (the “Company”) and its segments, expectations regarding net flows for its wealth business, and expectations with respect to the current tax season. Forward-looking
statements provide current expectations of future events based on certain assumptions and include any statement that does not directly relate to any historical or current fact. Forward-looking statements can also be identified
by words such as “believes,” “estimates,” “should,” “could,” “would,” “plans,” “expects,” “intends,” “anticipates,” “may,” “forecasts,” “future,” “will,” “projects,” “predicts,” “potential,” “continues,” “target,” “outlook”, “guidance,” and
similar expressions and variations. Actual results may differ significantly from management’s expectations due to various risks and uncertainties including, but not limited to: our ability to effectively compete within our
industries; our ability to attract and retain financial professionals, qualified employees, clients, and customers, as well as our ability to provide strong customer/client service; the impact of the COVID-19 pandemic on our
results of operations and our business, including the impact of the resulting economic and market disruption the extension of tax filing deadlines and other related government actions; our ability to retain employees and
acquired client assets following acquisitions; our future capital requirements and the availability of financing, if necessary; our ability to meet our current and future debt service obligations, including our ability to maintain
compliance with our debt covenants; any downgrade of the Company’s credit ratings; our ability to generate strong performance for our clients and the impact of the financial markets on our clients’ portfolios; the impact of
new or changing legislation and regulations (or interpretations thereof) on our business, including our ability to successfully address and comply with such legislation and regulations (or interpretations thereof) and increased
costs, reductions of revenue, and potential fines, penalties or disgorgement to which we may be subject as a result thereof; risks, burdens, and costs, including fines, penalties, or disgorgement, associated with our business
being subjected to regulatory inquiries, investigations, or initiatives, including those of the Financial Regulatory Authority, Inc. and the Securities and Exchange Commission (“SEC”); risks associated with legal proceedings,
including litigation and regulatory proceedings; our ability to close, finance, and realize all of the anticipated benefits of acquisitions, as well as our ability to integrate the operations of recently acquired businesses, and the
potential impact of such acquisitions on our existing indebtedness and leverage; our ability to manage leadership and employee transitions, including costs and time burdens on management and our board of directors related
thereto; the compromising of confidentiality, availability or integrity of information, including cyberattacks; political and economic conditions and events that directly or indirectly impact the wealth management and tax
preparation software industries; our ability to respond to rapid technological changes, including our ability to successfully release new products and services or improve upon existing products and services; our expectations
concerning the revenues we generate from fees associated with the financial products that we distribute; risks related to goodwill and other intangible asset impairment; our ability to develop, establish, and maintain strong
brands; risks associated with the use and implementation of information technology and the effect of security breaches, computer viruses, and computer hacking attacks; our ability to comply with laws and regulations
regarding privacy and protection of user data; our ability to maintain our relationships with third-party partners, providers, suppliers, vendors, distributors, contractors, financial institutions, industry associations, and licensing
partners, and our expectations regarding and reliance on the products, tools, platforms, systems, and services provided by these third parties; our beliefs and expectations regarding the seasonality of our business; our
assessments and estimates that determine our effective tax rate; our ability to protect our intellectual property and the impact of any claim that we have infringed on the intellectual property rights of others; and the effects on
our business of actions of activist stockholders. A more detailed description of these and certain other factors that could affect actual results is included in the Company’s most recent Annual Report on Form 10-K and most
recent Quarterly Report on Form 10-Q filed with the SEC. Readers are cautioned not to place undue reliance on these forward-looking statements, which speak only as of the date hereof. The Company undertakes no
obligation to update any forward-looking statements to reflect events or circumstances after the date hereof, except as may be required by law.
This presentation contains non-GAAP financial measures such as Adjusted EBITDA, non-GAAP net income, non-GAAP net income per share, quarterly production retention rate, wealth management segment net revenue,
wealth management net revenue excluding cash sweep, net debt, and net leverage ratio. You can find the reconciliation of these measures to the most directly comparable GAAP financial measure in the Appendix at the end
of this presentation. The non-GAAP financial measures disclosed by the Company should not be considered a substitute for, or superior to, the financial measures prepared in accordance with GAAP.
Important Additional Information
The Company intends to file a definitive proxy statement, accompanying BLUE proxy card and other relevant documents with the SEC in connection with the solicitation of proxies for the Company’s 2022 annual meeting of
stockholders (the “Annual Meeting”). BEFORE MAKING ANY VOTING DECISION, STOCKHOLDERS OF THE COMPANY ARE URGED TO READ ALL RELEVANT DOCUMENTS FILED WITH OR FURNISHED TO THE
SEC, INCLUDING THE COMPANY’S DEFINITIVE PROXY STATEMENT AND ANY AMENDMENTS AND SUPPLEMENTS THERETO, BECAUSE THEY WILL CONTAIN IMPORTANT INFORMATION. Investors and
stockholders will be able to obtain a copy of the definitive proxy statement and other documents filed by the Company with the SEC free of charge from the SEC’s website at www.sec.gov. In addition, copies will be available at
no charge by selecting “SEC Filings” under “Financial Information” in the “Investors” tab of the Company’s website at www.blucora.com.
The Company, its directors and certain of its executive officers are participants in the solicitation of proxies from the Company’s stockholders in connection with the Annual Meeting. The names of these directors and executive
officers and their respective direct and indirect interests, by security holdings or otherwise, in the Company are set forth in the Company’s Current Report on Form 8-K filed with the SEC on February 14, 2022.

Blucora Corporate Highlights
Full Year 2021 - Key Observations/Highlights

• Total revenue of $885.2 million, up 17% year over year
• GAAP Net Income of $7.8 million, or $0.16 diluted EPS
• Non-GAAP Net Income* of $87.2 million, or $1.76 diluted
Non-GAAP Net Income per share*
• Total client assets of $89.1 billion at December 31, 2021, up
7% year over year
• Advisory assets ended the year at $42.2 billion (up 18% year
over year), or 47.3% of total client assets
• Ended 2021 with $134.8 million in cash and cash equivalents
compared to $150.1 million at December 31, 2020 ($30M - 1st
earn-out payment for HKFS acquisition was paid in Q3 2021)

• Net Debt Leverage ratio* of 3.1x at December 31, 2021 vs.
4.3x at December 31, 2020

Total Revenue Breakdown – FY 12/31/21
($ in millions)
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* See reconciliations of all non-GAAP to GAAP measures presented in this presentation in the tables in the appendix.
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Tax Software Season Update
Key Observations/Highlights
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• 2021 Highlights:
• Successfully launched Xpert Assist early in the year
• TaxAct consumer e-files held flat at 3.2 million for first
time since 2014.
• Continued learnings aided in our marketing endeavors,
allowing TaxAct to be better positioned entering 2022
• Continued to maintain elevated NPS scores year over
year
• 2022 Update:
• A more normalized tax filing season for TY 2021
announced by the IRS, with a beginning date Jan 24, 2022
and ending date Apr 18, 2022
• Announced free access to TaxAct Xpert Assist for all filers,
which allows for expert guidance and return review
• Announced TaxAct Xpert Full Service, a personalized
service for simple and complex return completion

Reaffirming our 2022 guidance of
revenue growth of between
approximately 14% and 18% from
the mid-point of our full-year 2021
guidance range, $226 million, as
presented on November 4, 2021
and segment operating income of
between $98M and $106M

Wealth Management Update
Key Observations/Highlights
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• Total client assets of $89.1 million
at December 31, 2021
• Set a record in Q4 with greatest
% of AUM of total assets of
47.3%
• 98% Quarterly Production
Retention Rate in Q4*
• Since we began our M&A
program in December 2020, we
have completed the closing of 8
transactions with nearly $2.0B in
assets that have transitioned
from the independent model to
the employee-based RIA model.
• During the quarter, FP attrition of
125 departing advisors skewed
heavily (76%) to non-producers1

HIGH PORTION OF REVENUES
ARE RETAINED

RETENTION OF HIGH-PRODUCING
FINANCIAL PROFESSIONALS

QUARTERLY PRODUCTION RETENTION RATE*

ATTRITION OF FP’s BY
REVENUE PRODUCTION – Q4 2021
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•
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1 Non-producers defined as FPs with less than $50K in rolling gross production.
*See reconciliations of all non-GAAP to GAAP measures presented in this presentation in the tables in the appendix.

Driving Additional Assets through Successfully
Shifting our BD Focus toward Established FPs
A purposeful shift toward fewer but more
productive Financial Professionals

~2.5x YoY Increase in Recruited Assets,
aligned to recruiting more established FPs

New Financial Professionals

Inflows*

($’s in millions)
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* Inflows of client assets from independent FPs that have affiliated with Avantax.
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Wealth Management Update (continued)
More assets on better platforms have led to more revenue
LONG-TERM ASSET GROWTH

Organic asset inflows continued to shift
toward more durable advisory platforms

4Q 2021 segment net revenue remains at a high
despite a challenging interest rate environment

TOTAL CLIENT ASSETS
($ in billions)

ADVISORY ASSETS AS A % OF TOTAL CLIENT ASSETS

SEGMENT NET REVENUE AND SEGMENT NET
REVENUE ROA EX-CASH SWEEP*
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CONTINUED STRONG FINANCIAL RESULTS

Strong growth in total client assets
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* See reconciliations of all non-GAAP to GAAP measures presented in this presentation in the tables in the appendix.
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Full Year 2021 Financial Results vs. Prior Guidance

Full Year 2021
Financial Results

Full Year 2021
Prior Guidance

$885.2

$870.5 – $876.5

Wealth Management Revenue

$658.2

$645.0 – $650.0

Tax Software Revenue

$227.0

$225.5 – $226.5

Adjusted EBITDA*

$138.5

$135.5 – $139.0

Wealth Management Segment Operating Income

$82.2

$81.0 – $83.0

Tax Software Segment Operating Income

$81.9

$80.5 – $81.5

Corporate Unallocated G&A Expense

$25.6

$26.0 – $25.5

Net Income (Loss)

$7.8

($4.5) – $0.0

Net Income (Loss) per share (Diluted)

$0.16

($0.09) – $0.00

Non-GAAP Net Income*

$87.2

$82.0 – $86.0

Non-GAAP Net Income per share*

$1.76

$1.65 – $1.73

$’s in millions, except per share amounts

Total Revenue
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* See reconciliations of all non-GAAP to GAAP measures presented in this presentation in the tables in the appendix.

First Quarter 2022 Guidance

$’s in millions, except per share amounts

Total Revenue

First Quarter 2022
Guidance
$314.5 – $346.5

Wealth Management Revenue

$164.5 – $171.5

Tax Software Revenue

$150.0 – $175.0

Adjusted EBITDA*

$69.0 – $92.0

Wealth Management Segment Operating Income

$19.5 – $22.0

Tax Software Segment Operating Income

$57.0 – $77.0

Corporate Unallocated G&A Expense

$7.0 – $7.5

Net Income (Loss)

$38.0 – $62.0

Net Income (Loss) per share (Diluted)

$0.75 – $1.23

Non-GAAP Net Income*

$52.5 – $76.5

Non-GAAP Net Income per share*

$1.04 – $1.52

* See reconciliations of all non-GAAP to GAAP measures presented in this presentation in the tables in the appendix.

Appendix
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Blucora Reconciliation of Adjusted EBITDA, Non-GAAP Net Income, and
Non-GAAP Net Income Per Share (1)

Blucora Reconciliation of Adjusted EBITDA, Non-GAAP Net Income, and
Non-GAAP Net Income Per Share (1)

Adjusted EBITDA Reconciliation(1) for Forward-Looking Guidance

Non-GAAP Net Income and Non-GAAP Net Income Reconciliation(1) for Forward-Looking Guidance

Blucora Reconciliation of Adjusted EBITDA Reconciliation (1) for Prior Guidance

Blucora Non-GAAP Net Income and Non-GAAP Net Income Per Share Reconciliation (1)
for Prior Guidance

Blucora Reconciliation of Wealth Management Quarterly Production Retention Rate (4)

Blucora Reconciliation of Wealth Management Net Revenue, Net Revenue Excl. Cash Sweep Revenue
and Segment Income, Excl. Cash Sweep Revenue (6) (7) (8)

Blucora Reconciliation of Trailing Twelve Month Adjusted EBITDA, Net Debt,
and Net Leverage Ratio (1) (10) (11)

Notes to Reconciliations of Non-GAAP Financial Measures to the Nearest Comparable
GAAP Measures

Notes to Reconciliations of Non-GAAP Financial Measures to the Nearest Comparable
GAAP Measures (continued)

